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' Computer Villages expand with Auckland franchise

applying
| dom
selling small computer
a‘?-ﬂems. His Computer

illage is the fastest-
growing of all the re-sell-
ing franchises.

Mr Goldingham has
lived and worked his en-
tire life in Manawatu and
now he has set out to app-
ly the sense of thrift and
market positioning he has
learned after more than a
quarter century as a pro-
vincial business leader.
Next month he opens
his Auckland Computer
Village. This will be fully
owned by his flagship
company Viscount Elec-
tronics which already
OWNS Cnmguter Villages

Wellington.
There are two Com-

1S

puter Villages in Welling-
ton. The

omputer Ex-
rience in James Smiths
in fact Computer Vil-

lage, but Mr Goldingham

FRANK Goldingham is |
rovincial wis- |
to the business of |

opted to retain the name
of the store he acrguired
from Andas.

Then .there are the
owner-operated Computer
Village franchises such as
the one in Willis Street
which has just opened.
And the South Island Com-
puter Village franchises in
Christchurch and Dunedin
which are also owner op-
erated as is the Computer
Village in Napier. ;

Thgese are operated in
the same way as a
McDonalds or Best
Western franchise. Mr

Goldingham’s Viscount
Electronics provides cen-
tralised procurement and
accounting along with cen-
tralised marketing
strategies, and of course,
the comfort of name rec-
ognition.

Including the two Com-
puter Villages he operates
in Palmerston North, Mr
Goldingham by next
month will have na-
tionwide coverage of
almost 10 stores.

The Computer Village
franchise p is
on the mmcﬂmputer.
Throughout his career as a
re-seller, Mr Goldin
has remained steadfastly
with the Commodore.

He believes it is a supe-
rior machine because
Commeodore makes all its
own parts, especially the
microprocessor.

Because Commodore

makes its own compoO- in

nents, the machine is

even established clones
could not match. -
Mr Goldingham has
come loping in from the .
heartland with new ideas
on how to sell computer-
-systems in the consumer-
bracket. e 55 B
It is an area in which
several Pla rs from the
big battalions have al-~

ready come to grief.
But Mr Gol is”
convinced that the ap-—

plication of rural canni-v
ness will open up the big-
market for consumeér-®
computing. e
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“Who are TBM?”" asks
Mr Goldingham with a dry
gmile. In the age of the
clone, indications are that
IBM and Mr Goldingham
of Church Street,
Palmerston North have
concluded that they can do
business without each oth-
er.

Just to rub the point
home Mr Goldingham in-
troduced his own
alised clone labe the

more reliable, Mr Gold- group on the concept. of
ingham says. Ernm shops, a first-class
An example of how the pedestrian flow, and peo-
Computer Village chain ple behind the counter
works is provided by the who know and understand
rocurement of the the system they are sell-
geikmha printer. It was ing, which in Computer
selected by Mr Gold-. Village is of course the
ingham because it runs Commodore series.
with the Commodore and There is one other im-
because its Ezi-::e is portant principle — there
itched at the Computer is no discounting.
illage market, an The Computer Village
cause of its reliability. chain is thaaltaﬂthbum on E
ility i - notion e compu J
gﬂf H&T‘{Eﬁﬁgﬁmﬁ has now become a con- Viscount P? 88, of futmtg
reliable systems mean Sumer item. Mr Gold- he is out. 0 tsmkﬂm that
that expensive time and ingham’s stores reflect cruising in at a price

service 1s not qh-surhed by this concept in that they

- are pack with products [——
fullmﬂ Tem Village — there are no half-empty
concept

is based on beliefs - sbelves. He piles high, an
that Goldingham has Sells low.
honed during his career as - But wait a moment. ||
a re-seller in Palmerston Where is IBM in all this? |
North. His operation It seems. only recently |’
there, Viscount Elec- that for anyone to succeed
tronics, began with tlﬁe' in rE-set%Ihng setahieynfhag mlt? :
computer re-sell- carry the '
gug; % 03 housekeeping of the ac-
He builds his franchise credited dealership. 4
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